Exhibit C		
DBE Selection Process	WETA RFQ 20-005

SAN FRANCISCO BAY AREA
WATER EMERGENCY TRANSPORTATION AUTHORITY (WETA)

DESCRIPTION OF THE SELECTION PROCESS OF SUBCONTRACTORS/SUBCONSULTANTS/SUPPLIERS

Offerer’s Name:	
RFP# and Name:	
Address:	
Is your firm a Disadvantaged Business Enterprise?    ☐ Yes   ☐  No
Owner of Contact Person:	
Phone: (           ) _______________________   Fax: (           )	
Instructions: 
Offerer MUST provide the following information on ALL subcontractors/subconsultants/
suppliers that provided Offerer a bid, quote, or proposal for Work, services or supplies associated with this RFP pursuant to the Authority's sub-proposal reporting requirements. This information shall be provided for all sub-proposers regardless of tier for both DBEs and non-DBEs alike. Include all sub-proposal acceptance(s) AND rejection(s). Signature is required on page two of this form.

Offerer: Provide a narrative description of how the Offerer selected its subcontractors/
subconsultants/suppliers, including the following elements: (Please attach additional sheets 
as necessary.)

1. Soliciting small businesses, including DBEs, to participate through all reasonable and available means.
Example: Include attendance at pre-bid meeting, advertisements, written notices and agencies, organizations or groups contacted to provide assistance in contacting, recruiting and using small business concerns.
	
	
	
[bookmark: _GoBack]
2. Selecting portions of the Work that are economically feasible for small businesses, 
including DBEs. 
Example: List items of Work which the Offerer made available to small business concerns, including, where appropriate, any breaking down of the Contract Work items (including those items normally performed by the Offerer with its own forces) into economically feasible units to facilitate small business participation.
	
	
	
3. Providing adequate information about plans, specifications and requirements in a timely manner to small businesses, including DBEs. 
Example: List dates of written notices soliciting bids from small businesses and the dates and methods used for following up initial solicitations to determine with certainty whether the small businesses were interested.
	
	
	
4. Negotiating in good faith with small business concerns, including DBEs.
	
	
	
5. Not rejecting small business concerns, including DBEs, as unqualified without sound business reasons. 
Example: Explain reasons for rejecting bids from small business concerns and accepting sub-proposals from selected firms.
	
	
	



6. Making efforts to assist small business concerns, including DBEs, in obtaining required bonding, lines of credit, or insurance.
	
	
	
7. Making efforts to assist small business concerns, including DBEs, in obtaining necessary equipment, supplies or materials.
	
	
	
8. Describe any other steps that the Offerer used to select its subcontractors/subconsultants/
suppliers.
The undersigned certifies that the above narrative description is true and accurate, and may be relied upon by WETA in evaluating the Offerer’s compliance with the RFP requirements.
	
  Signature of Owner or Authorized Representative
			
  Title	  Date
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